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CapitaLand’s M&A will give it access to Ascendas-Singbridge’s Changi Business Park
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The Merlion at One Fullerton, a major tourist attraction where the absence of mainland Chinese tourists is most apparent

Market sniffs from 
coronavirus; tweaks to 
cooling measures urged
The combination of travel restrictions and dearth 
of Chinese buyers is affecting demand for luxury 
properties in the prime districts. Most property 
developers are going ahead with their previews 
and launches but sentiments are more subdued, 
leading to calls for some property cooling 
measures to be lifted.

Turn to our Cover Story on Pages 8, 9 & 11.



 

EP2 • EDGEPROP | FEBRUARY 10, 2020

ADVERTISING +  
MARKETING 
ADVERTISING SALES

vice-president, sales & 
operations | Diana Lim
account director | Ivy Hong  
deputy account director |
Janice Zhu
senior account manager |
Pang Kai Xin
account manager | Ryan Wang

PUBLISHER
The Edge Property Pte Ltd
150 Cecil Street #13-00
Singapore 069543
Tel: (65) 6232 8688
Fax: (65) 6232 8620

PRINTER
KHL Printing Co Pte Ltd
57 Loyang Drive
Singapore 508968
Tel: (65) 6543 2222
Fax: (65) 6545 3333

PERMISSION AND 
REPRINTS
Material in The Edge Property  
may not be reproduced in any 
form without the written  
permission of the publisher

We welcome your comments
and criticism: propertyeditor.sg@
bizedge.com 

Pseudonyms are allowed but 
please state your full name, 
address and contact number for 
us to verify.

PROPERTY BRIEFS

rently on a 10-year high and tenants will 
resist further rent hikes in view of mac-
roeconomic uncertainty, notes the report. 

Meanwhile, CBD Grade-A vacancy 
is predicted to increase to 5% in 2020 
as net demand declines. However, limit-
ed supply in the area from 2020 to 2021 
should keep the vacancy below the 10-
year average of 6.2%. 

For the mid- to long term, Colliers 
is bullish on the Shenton Way/Tanjong 
Pagar and Beach Road/Bugis micro mar-
kets, expecting them to post the high-
est rental growth. E
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Family trustees put Tanjong Katong 
shophouses up for sale at $13 mil
Two adjoining freehold shophouses at 297 and 299 Tan-
jong Katong Road are on the market for $13 million, 
announced Showsuite Consultancy, the property firm 
managing the sale. The price translates to $1,127 psf 
on the existing gross floor area.

Located within the Tanjong Katong Conservation 
Area, the four-storey property is owned by a family 
trust. The 3,811 sq ft site is zoned under “Residential 
with Commercial on the 1st storey’” with an allowable 
plot ratio of 3.0. The property comprises two ground-
floor shops and six apartments on the upper floors, 
with a combined gross floor area of about 11,530 sq ft.

Outline Approval from URA has been granted grant-
ed for a proposed change of use to serviced apartments 
on a temporary three-year permission, says Karamjit 
Singh, CEO of Showsuite Consultancy. He adds that 
the redeveloped site would be suitable as a boutique 
co-living development, with F&B or other services in 
the shop space below. 

The public tender closes on March 11.

Holland Village shophouse on the market 
for $13.8 mil
A freehold shophouse featuring two retail units at 
26A & 26C Lorong Mambong, as well as their adja-
cent front and rear land parcels, has been put up for 
sale at $13.8 million in an Expression of Interest exer-
cise. Cushman & Wakefield (C&W) is the sole appoint-
ed marketing agent.

Located off Holland Avenue, Lorong Mambong is in 
the prime Holland Village lifestyle precinct in District 
10, and the shophouse is in the area’s main commercial 
enclave. The area is populated by trendy F&B outlets, 
which are frequented by local and expat communities.

The shophouse has a total strata area of 1,840 sq 
ft, while the adjacent land parcels at the front and rear 
have a combined land area of 1,020 sq ft. The first-
floor unit has been approved for restaurant use, and 
its adjacent land parcel may be leased out as outdoor 
refreshment areas for patio dining.

The property is also a three-minute walk to Holland 
Village MRT Station on the Circle Line.

The tender closes on March 5.

Two freehold shophouses off Serangoon Road 
going for $6.6 mil
A pair of shophouses at 24 and 26 Moonstone Lane 
have been offered for sale as a bundle by Expression 
of Interest, announced CBRE, the sole marketing agent 
for the sale. The freehold properties have an indicative 
pricing of $6.6 million.

This translates to $944 psf per plot ratio based on 
the site’s maximum allowable gross floor area (GFA) 
of 8,632 sq ft. The development charge to maximise 
the plot ratio is estimated to be $1.55 million, but is 
subject to confirmation on the development baseline.

Located off Serangoon Road, the shophouses have 
an average depth of 25m and a road frontage of 11m. 
They occupy a site area of 2,877 sq ft and have a com-
bined built-up area of 4,628 sq ft. Under the 2019 Mas-
ter Plan, the land is zoned “Residential with Commer-
cial at 1st storey” with a gross plot ratio of 3.0, and a 
building height limit of six floors.

Thus, the properties may be redeveloped into a 
mixed-use development with a total maximum allow-
able GFA about 8,632 sq ft, subject to approval.

The property is marketed by Clemence Lee, senior 
director of capital markets at CBRE. Interested parties 
are to submit their offers by March 11.

Eleven commercial units at Balestier Point for 
sale at $68 mil
Eleven commercial units in Balestier Point are availa-
ble for sale collectively or on an individual basis, an-

nounced marketing agent Savills Singapore. The en-
tire portfolio of freehold units comes with an indicative 
price of $68 million, or $1.22 million for the small-
est-sized unit, and will be sold through an Expression 
of Interest (EOI) exercise.

The commercial units in the portfolio range from 
269 sq ft to 5,609 sq ft, collectively making up a stra-
ta area of 19,787 sq ft. This represents 31.72% of the 
entire share value within Balestier Point. Savills says: 
“Through this portfolio, the prospective purchaser will 
command a significant stake in the MCST [Manage-
ment Corporation Strata Title].”

Units are located on the first and second floors of 
the development, and selected units will come with 
approval for restaurant use.

The 18-storey, mixed-use development is close to 
the medical and healthcare hub at Novena. There are 
also several new projects and redevelopments in the 
area, including Citadines Balestier, Zhongshan Mall, 
the refurbished Shaw Plaza, and upcoming Tan Tock 
Seng Integrated Care Hub.

The EOI closes on March 17.

Two-storey commercial podium at  
The Rise @ Oxley going for $62.5 mil
A two-storey commercial podium at The Rise @ Ox-
ley is on the market for $62.5 million. This translates 
to about $3,800 psf on the strata area. The sale will 
be conducted through an Expression of Interest (EOI) 
exercise and managed by the marketing agent CBRE.

Located at 71 Oxley Rise, The Rise @ Oxley is a 
10-storey, mixed-use development that comprises the 
two-storey commercial podium and 120 residential 
units across the remaining upper levels. The podium 
has a total strata area of 16,459 sq ft, which repre-
sents a share value of 28% of the entire development.

The first floor has 11 strata units comprising 6,276 
sq ft, that come with F&B use approval and full F&B 
provisions, such as water points, floor traps, and ex-
haust ducts. Meanwhile, the 18 strata units on the sec-
ond floor have a total strata area of 10,183 sq ft, and 
two of these units have approval for F&B use.

“Apart from 3,879 sq ft of space on Level 2 that is 
currently leased to an established childcare centre, 
the rest of the units in the commercial podium are to 
be sold with vacant possession. Subject to approval 
from the MCST [Management Corporation Strata Title], 
the successful buyer has potential signage rights onto 
both Clemenceau Avenue and Oxley Rise,” says CBRE.

The EOI closes on March 12.

URA opens competition to the public to 
reimagine future use of Paya Lebar Air Base 
The Singapore public will be able to present ideas on 
the future use of Paya Lebar Air Base, which will be 
relocated from 2030, through a competition organised 
by the URA, it announced on Jan 31. 

The Paya Lebar Air Base spans 800ha, and there will 

be potential to redevelop the site and its surrounding 
industrial estates “into a highly liveable and sustain-
able new town with amenities for future residents, as 
well as a major employment node in the area”, states 
the URA.

Participants can submit proposals for one of three 
topics in the competition. For the first topic “Concept 
Master Plan”, participants are to develop overarching 
ideas on how the air base and its surrounding indus-
trial areas can be redeveloped into a distinctive, high-
ly liveable and sustainable community in the 2030s 
and beyond. 

Under the second topic, “Transforming the Run-
way”, participants are to redesign the runway as a 
multi-functional community space.

The third topic, “Rejuvenating Paya Lebar Airport”, 
requires participants to design a unique precinct with 
ideas to repurpose the former airport buildings for new 
uses and activities.

The competition is organised in collaboration with 
the Singapore Institute of Architects and the Singapore 
Institute of Planners. 

Hmlet opens 80 new co-living spaces in  
Tiong Bahru
Local co-living operator Hmlet has added 80 new 
apartment rooms to its co-living properties in Singa-
pore. The new properties are in the iconic Tiong Bah-
ru neighbourhood, and the addition brings the com-
pany’s total presence here to 48 properties comprising 
more than 1,000 rooms.

The new properties include walk-up apartments and 
loft conversions, and collectively occupy 18,000 sq ft 
across seven locations, namely: Hoot Kiam Road, Zion 
Road, Tiong Bahru Road, Moh Guan Terrace, Chay Yan 
Street, Tiong Poh Road, and Guan Chuan Street. They 
feature studios, and one- and two-bedders that come 
with communal areas such as courtyards and kitchens.

“This latest venture will play a crucial role in the 
growth of Hmlet’s community, providing our mem-
bers with greater flexibility and more housing options 
in close proximity to the CBD,” says Yoan Kamalski, 
CEO of Hmlet.

The move will bolster Hmlet’s presence in Tiong 
Bahru after it opened Hmlet Yong Siak and Hmlet Ech-
elon last year. The company says it “continues its com-
mitment to the local community through the redevel-
opment of heritage buildings”. Hmlet Cantonment at 
Tanjong Pagar is another heritage building the opera-
tor has converted into a co-living space.

Last July, Hmlet raised US$40 million in its Series B 
funding that was led by Burda Principal Investments. 
The company now operates more than 100 properties 
in Singapore, Hong Kong, Australia, and Japan. — Com-
piled by Timothy Tay & Charlene Chin E
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The freehold units at Balestier Point can be purchased 
collectively, or on an individual basis

CBRE

SHOWSUITE CONSULTANCY

The podium at The Rise @ Oxley has a strata area of 16,459 
sq ft, which is 28% of the development’s share value

The Tanjong Katong property comprises two ground-floor 
shops and six apartments on the upper floors

Hmlet’s newest co-living spaces include walk-up apartments 
and loft conversions
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OFFSHORE

BY IRIS OUYANG

C
hina’s residential property market has 
come to a standstill as sales offices 
are ordered to shut amid the corona-
virus outbreak. Some agents are brac-
ing for a slump in sales of as much 

as 80% this month.
“We sell 200 to 300 lived-in homes on the 

secondary market but now we basically have 
zero transaction,” Wang, a Shenzhen-based 
agent with one of China’s largest real estate 
agencies, said by phone. He declined to give 
his full name. “Even if you want to view, most 
housing estates have barred visitors from their 
grounds.”

The agency focuses on the Futian district 
in Shenzhen, where non-essential businesses 
have been told not to reopen their doors be-
fore Feb 10. Similarly, authorities in at least 60 
cities have banned sales offices from opening 
their doors to the public, according to China 
Real Estate Information Corp, a Shanghai-based 
property research and consulting firm.

China has locked down Wuhan and other 
cities in the central Hubei province where the 
virus originated. As at Feb 5, the outbreak has 
claimed at least 494 lives and infected more 
than 24,000 worldwide, mostly in mainland 
China. The cases have now surpassed the 
count during the SARS (severe acute respira-
tory syndrome) outbreak in 2003.

Property sales fell 0.1% in 2019 to 1.72 bil-
lion sq m (18.51 billion sq ft), according to Na-
tional Bureau of Statistics. They rose by 6.5% 
in value terms to 15.97 trillion yuan ($3.16 tril-

lion). Average new home prices in 70 major 
cities rose 0.3% in November from October, 
the smallest gain in almost two years.

Falling home sales will add to China’s eco-
nomic gloom this quarter, with some analysts 
forecasting about 5% expansion rate as facto-
ries and businesses across many industries face 
temporary closures. The world’s second-larg-
est economy grew 6.1% last year, the slowest 
since 1990.

Yan Yuejin, director of property research 
and data provider E-house China R&D Insti-
tute, said transactions in cities in Hubei prov-
ince could decline by 50% to 80% this month.

“It could be nearly zero transactions in some 
places,” Yan added. “Other provinces such as 
Zhejiang, Guangdong and Henan could also 
see a relatively large drop, as they have more 
infected cases. The opening time for sales of-
fices there could be further postponed.”

The viral outbreak will knock back home 
buying demand. The coronavirus crisis may 
last for several months, using the SARS epi-
sode as a reference, according to S&P Global 
Ratings. Nationwide residential sales are at 
risk of a contraction, compared to its initial 
forecast for a 0-5% gain, it added.

Sales forecasts rolled out by some devel-

opers of about 10% to 20% higher than 2019 
now appear to be optimistic, even though 
they have already dialled back from the 20% 
to 50% range set in previous years, S&P said.

“Given it is still unknown on how bad the 
virus outbreak would be, we believe develop-
ers would turn cautious and slow down their 
project launches in the following couple of 
months,” Stephen Cheung, an analyst at Jef-
feries, wrote in a Feb 3 research note.

More local governments especially in low-tier 
cities could further relax their property policies 
to boost public land sales. China’s central bank 
may also lower interest rates to cushion the eco-
nomic slowdown, Cheung said in the report.

Several property agents based in major Tier-
1 cities, such as Beijing, Shanghai, Guangzhou 
and Shenzhen, are optimistic about the sales 
outlook once the viral outbreak is contained, 
despite not having much business on hand at 
the moment.

Shang, a Beijing-based real estate broker 
who only wanted to be identified by his sur-
name, said despite dwindling sales since the 
viral outbreak, his prospective clients are still 
making enquiries, while online viewership of 
home projects is also increasing.

Zhang Dawei, chief analyst in Beijing at Cen-
taline Property, said transaction volume could 
further shrink by 50% in March as it will take 
time for buyers to brave the crisis.

“In this market, people are just not interest-
ed in home purchases at the moment because 
this is a life and death situation,” he said. “All 
people care about now is the spread of corona-
virus.” — South China Morning Post E
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BY SANDY LI

P
roperty transactions in Hong Kong fell 
to a 13-month low as analysts warned 
the coronavirus outbreak is likely to 
further derail the world’s most expen-
sive housing market.

The value of all properties changing hands in 
January dropped 17% to HK$29 billion ($5.2 bil-
lion), while the number of transactions slipped 
to 3,776 from 3,908 a month earlier, the Land 
Registry revealed on Tuesday.

Meanwhile, data from the Transport and 
Housing Bureau showed a total of 13,600 new 
flats were built last year, the lowest number 
since 2015.

That was a drop of 35% from the previous 
year, as developers held back in a housing mar-
ket rocked by months of social unrest, the ef-
fects of the US-China trade war, and an impend-
ing vacancy tax that would penalise them for 
harbouring unoccupied, finished apartments.

Now the viral outbreak that started in Wu-
han, China, and has infected at least 21 people 
in Hong Kong (as at Feb 5) looks set to further 
dampen sentiment in the world’s most expen-
sive property market.

New World Development announced it would 
stop construction work at its sites from Tues-
day afternoon for two weeks to minimise the 
threat of the virus.

It was “a proactive measure to better pro-
tect the health of our staff and their families”, 
New World said in a statement. It added: “We 
will review the development of the epidemic 
on a weekly basis and may adjust the reopen-
ing day of our construction sites if required.”

Some contractors have had to stop work as 

they failed to get a government permit while 
civil servants worked from home recently, ac-
cording to Vincent Cheung, managing director 
of Vincorn Consulting and Appraisal.

“They expect the situation will continue as 
most business will be disrupted until the end 
of the coronavirus,” said Cheung.

On Jan 28, the government ordered civil 
servants to stay away from the office for a week 
as part of efforts to minimise the spread of the 
disease. Government offices began to resume 
work this week.

The release of the construction data itself 
had been delayed from Jan 31 to Feb 4 because 
of the special working arrangements.

In the week ended Feb 2, sales of used 

homes dropped to a 23-week low of just 51 
deals across 50 housing estates tracked by Ri-
cacorp Properties.

“Prospective buyers are reluctant to go out 
to view flats as the government advises people 
to avoid public gatherings during the outbreak 
of the coronavirus,” said David Chan, a direc-
tor at Ricacorp.

The health emergency is also likely to dis-
rupt shipments of vital construction materials, 
said Cliff Tse, a senior director at JLL.

“The latest coronavirus will somewhat slow 
the construction activities in the first quar-
ter since imports of some materials and appli-
ances, in particular from China, will not be as 
smooth as expected,” said Tse. “However, local 

construction activities are expected to pick up 
in the second quarter and thereafter.”

Vincorn’s Cheung said last year’s fall in con-
struction of new homes was down to a combi-
nation of the impending vacancy tax, protract-
ed anti-government protests and the US-China 
trade dispute.

“As developers acknowledged these negative 
factors would dampen buying demand, there 
were no incentives for them to build fast. On 
the other hand, developers would be liable to 
pay vacancy tax if their completed units remain 
empty for six months,” he said.

The government proposes levying a tax of 
5% of a flat’s value if it is left empty for six 
months or more after it receives an occupation 
permit, to stop developers from hoarding com-
pleted but unsold properties, and to ease the 
city’s housing shortage.

Cheung does not believe the low completion 
rates will push up prices. “The upward pres-
sure on home prices would be offset by the de-
pressed market sentiment,” he said.

The official price index for used homes dipped 
1.7% to 378.5 in December, according to the 
Rating and Valuation Department.

Panic-selling has seen some flats change 
hands at large discounts as homeowners fear 
prices could fall further in the coming months.

In Tung Chung, a 736 sq ft unit at Caribbean 
Coast was sold for HK$7.18 million, after the 
vendor slashed the price twice from the orig-
inal asking price of HK$9.5 million last April.

“The owner reduced the price again last 
week in view of the coronavirus becoming more 
serious. The flat finally sold without the buyer 
even viewing the unit,” said an agent at Mid-
land Realty. — South China Morning Post E
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China home sales may fall off a cliff as 
coronavirus shutters sales offices

Virus fears may slow homebuilding in Hong Kong

BLOOMBERG

BLOOMBERG

The Futian district in Shenzhen. China’s home sales are set for a steep fall in February and March as sales 
offices are ordered to close amid the coronavirus outbreak, property agents say.

A residential construction site in the Yuen Long district of the New Territories, Hong Kong, in July last year
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PREVIEW

BY CECILIA CHOW
cecilia.chow@edgeprop.sg

A
s the number of confirmed cases of 
the novel coronavirus which was 
first reported in Wuhan city, China, 
spiked globally over the past week, 
some developers with new residen-

tial projects ready for launch after the Lunar 
New Year, might have had second thoughts. 

Not Hoi Hup Realty and Malaysia’s Sunway 
Developments, though. The joint venture part-
ners went ahead with the preview of Parc Can-
berra and its e-application on Jan 31. 

“We were debating whether we should hold 
off our preview, but we felt that we shouldn’t 
overreact,” says Koon Wai Leong, general man-

ager of Hoi Hup. “Life still has to go on with 
as little disruption as possible but with all the 
precautions necessary to protect everybody.”

The JV partners opened the sales gallery 
of the 496-unit executive condominium pro-
ject that same day, and by end of the evening, 
about 1,500 people had visited the sales gallery. 

On Feb 1, the sales gallery opened one hour 
earlier at 10am instead of the original scheduled 
11am due to “popular demand”. By 9pm, it had 
seen 2,200 visitors pass through the sales gal-
lery. And by the end of Sunday evening, it had 
attracted a total of 5,781 visitors for the three 
days from Jan 31 to Feb 2. 

According to Koon, potential buyers who 
had initially pulled out of the viewing, changed 
their minds after they saw the crowd and the 

precautions taken by the developer. “They then 
quickly rushed over,” adds Koon. 

Safety precautions first
To be sure, precautionary measures were tak-
en by the developer. All visitors had to regis-
ter before entering the sales gallery. They also 
had to have their temperatures taken by one 
of the staff and fill up a contact-tracing decla-
ration form. This had been implemented dur-
ing the SARS outbreak 17 years ago. Besides 
contact details, visitors had to declare wheth-
er they visited China in the last two weeks or 
had visitors from China living with them. Those 
who had contact were not allowed to enter the 
sales gallery.

To raise the hygiene level at the sales gal-

lery and showflats, the developer also increased 
the number of cleaners and the frequency of 
cleaning.

When The Edge Singapore visited the show-
flat on Saturday, the number of viewers not 
wearing face masks outnumbered those wear-
ing one by about 10 to one. Given that this is 
an EC project, the buyers should all be Singa-
poreans, notes Koon.

Pent-up demand for ECs
Hoi Hup and Sunway Developments believe 
there is still pent-up demand for ECs. “There 
was only one EC project launched last year,” 
says Koon. “Parc Canberra is the first EC launch 
in the North for the last four years and it hap-
pens to be one of the few ECs located within 

Coronavirus fears fail to keep potential buyers 
away from Parc Canberra’s preview

About 5,781 people visited the sales gallery of Parc Canberra executive condo over the three days from Jan 31 to Feb 2

Koon of Hoi Hup: We were debating whether we should hold off our preview, but we felt that we shouldn’t 
overreact. Life still has to go on with as little disruption as possible but with all the precautions necessary to 
protect everybody The penthouse units at Parc Canberra come with 4.5m ceiling height

PICTURES: ALBERT CHUA/THE EDGE SINGAPORE
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HEALTH TECH

BY CHARLENE CHIN
charlene.chin@edgeprop.sg 

F
amilies living in the upcoming OLÁ 
Executive Condominium (EC) will 
be able to consult with doctors re-
motely, through a telehealth kiosk 
set up within the development itself. 

Residents will be able to receive their 
medication within hours, thanks to a med-
ical concierge who will dispense medica-
tions directly to their doorstep. In addition, 
OLÁ residents can also request for house 
calls or caregiver services through the kiosk. 

Wheelchair-friendly and featuring a 
webcam and touchscreen that allow pa-
tients to consult doctors, the telehealth ki-
osk allows doctors to access patient health 
records, while patients can choose from a 
pool of accredited GPs or specialists. There 
will also be sensors and devices that can 
measure the patient’s temperature, blood 
pressure and heart rate. 

The platform will also be integrated 
with an app and web offering, which al-
lows medication or supplements to be or-
dered from an e-pharmacy. 

The telehealth kiosk is a partnership 
between two Singapore companies – tele-
health startup HiDoc, backed by Singapore 

Exchange-listed Singapore Medical Group, 
and OLÁ’s developer Anchorvale – which, 
in turn, is a joint venture between EVIA 
Real Estate and Malaysia-based develop-
er Gamuda Land. 

According to Anchorvale, residents at 
OLÁ are set to enjoy unlimited GP ser-
vices – excluding medication and deliv-
ery charges – for up to six months from 
the TOP date for the project, which is ex-
pected to be in December 2023.

Located in Sengkang, OLÁ comprises 548 
units and comes with landscaping features 
such as a biodiversity pond and garden. 

To highlight its Spanish design features, 
the EC features a handcrafted chande-
lier and other porcelain ornaments from 
Lladro, the Spanish manufacturer of ce-
ramic figurines, as well as paintings of 
children and families by Spanish artist 
Eva Armisen. 

The EC also plans to foster commu-
nity spirit by organising activities like 
yoga, aqua Zumba and aqua Taekwon-
do. Residents will also be able to sign 
up for classes on baking, dancing and 
soccer for their children. These servic-
es will continue to be organised by the 
developer even after TOP, says its de-
veloper. E  

walking distance of an MRT station.”
Located at Canberra Link, just off Sembawang 

Road, Parc Canberra is located just 300m from 
Canberra MRT station on the North-South Line. 

This is not the first EC project developed 
by Hoi Hup and Sunway. The last EC project 
launched by the JV partners was the 628-unit 
Rivercove Residences in Sengkang, which was 
fully sold and expected to obtain Temporary Oc-
cupation Permit (TOP) later this year. 

In 2017, the joint venture also launched the 
531-unit Hundred Palms on Yio Chu Kang Road. 
All the units in the EC project were fully sold 
within seven hours of its launch. “We learnt a 
lot from each project that we did,” says Koon. 
“We put in a lot of effort into the design of units 
to make them very appealing for upgraders and 
young families, which is something that they 
appreciate. We design our projects with func-
tionality for families in mind.”

Koon points to the “efficient use of space” 
at Parc Canberra. For instance, the entrance of 
each unit does not have a long corridor. In ad-
dition, about 80% of the units at Parc Canber-
ra comes with a utility area, and the master 
bedrooms are big enough for a king-sized bed. 
“While the units are compact, we make sure 
that we provide a utility area, a yard, comforta-
ble living and dining area and all the bedrooms 
can at least fit a queen-sized bed,” he adds. 

Inspired by café culture 
At Parc Canberra, Hoi Hup and Sunway De-
velopments have also focused on the design 
and amenities of the development. Taking 
inspiration from the hipster cafes in Mel-
bourne, Australia, the sales gallery and the 
future clubhouse of Parc Canberra will have 
a loft-style ceiling.

Dubbed “The Barn”, the clubhouse will have 

a function room and a separate children’s party 
room, a library and a media room for screen-
ing movies. The developer has also incorpo-
rated spaces at the clubhouse for people to re-
lax with a good book or a cup of coffee. “The 
clubhouse is not exclusive to those who have 
booked the function room or the party room, 
but for all residents who just want to enjoy the 
space,” says Koon.

Each homeowner at Parc Canberra will also 
be given a Nespresso coffee machine. They 
will also get kitchen appliances from Bosch 
and sanitaryware and fittings from Duravit 
and Hansgrohe.

‘A good start’
Parc Canberra features 10 blocks sitting on a 
194,204 sq ft, 99-year leasehold site. Six are 
11-storey blocks while the other four blocks 
have 13 storeys each. The units are a mix of 

three- to five-bedroom apartments including 
penthouses.

Prices range from $855,000 for a three-bed-
room unit to $1.568 million for a five-bedroom 
unit with utility and yard. The average price is 
about $1,080 psf. E-application will close on 
Feb 10, with booking of units to start on Feb 15. 

The turnout at Parc Canberra will provide 
some assurance to other developers who have 
adopted a waiting-and-see attitude before de-
ciding whether to go ahead with their own pro-
ject launches during a virus outbreak.

“I’m truly encouraged by the crowd,” says 
Ismail Gafoor, CEO of PropNex Realty. “It’s a 
good start. And it’s a demonstration for other 
developers who are thinking of whether to go 
ahead with their own launches or not. It shows 
that if developers put the right processes in 
place, homebuyers and visitors will be as-
sured.”  E

ANCHORVALE

The café culture continues in the interior of the sales gallery

OLÁ EC comprises 548 units and will be located in Sengkang

Each homeowner at Parc Canberra will also be given a Nespresso coffee machine in their unit. Kitchen appli-
ances are from Bosch, while sanitaryware and fittings are Duravit and Hansgrohe

HOI HUPALBERT CHUA/THE EDGE SINGAPORE

PREVIEW

Say OLÁ to remote medical consultations 
and Spanish-inspired living



EP6 • EDGEPROP | FEBRUARY 10, 2020

OFFSHORE

BY CBRE GREATER CHINA RESEARCH TEAM

T
he outbreak of the novel coronavirus 
– which began in December 2019 and 
has intensified in the first few weeks of 
2020 – poses a new downside risk to 
Greater China and, to a lesser degree, 

the global economy.
As of Feb 3, China has confirmed over 20,000 

cases of the virus, over 60% of which are in 
Hubei province. Globally, the World Health Or-
ganization (WHO) reported 153 confirmed cas-
es across 23 countries on the same day. 

The Chinese government shut down trans-
portation networks in Wuhan and surround-
ing cities in Hubei on Jan 23 and advised 
people not to leave the city – a measure not 
implemented during the 2003 SARS outbreak. 
Subsequently, cross-city transportation was 
also limited.

Comparison with 2003 SARS outbreak
Although the virus has already spread across 
China, the number of cases is still highly con-
centrated in Wuhan city and Hubei province, 
which accounted for approximately 1.6% and 
4.6% of China’s GDP respectively in 2019. In 
contrast, several major cities and provinces in-
cluding Beijing, Hong Kong and Guangdong – 
the country’s leading growth engines – suffered 
SARS outbreaks in 2003. 

Despite accounting for a relatively small 
portion of national GDP, Wuhan nevertheless 
holds great strategic importance due to its cen-
tral geographic location. The city is a key trans-
portation hub and is famous for its education 
institutions and technology sector. These at-
tributes – combined with its large talent pool 
and easy accessibility to and from other parts 
of the country – helped Wuhan’s GDP grow 
7.8% in 2019, well above the national aver-
age of 6.1%.

Chinese SARS expert Zhong Nanshan stat-
ed on Jan 28 that he expected the outbreak to 
peak by early to mid-February, should the con-
trol measures be effective. However, other au-
thorities anticipate a longer timeframe, with 

Gabriel Leung, dean of the Faculty of Medicine 
at the University of Hong Kong, expecting the 
number of infections not beginning to decline 
until mid-year. 

Economic impact
China 
Advances in technology such as surveillance 
and big data along with more developed logis-
tics infrastructure means the government is well 
equipped to move quickly to limit the spread 
of the virus. Should the virus be brought under 
control within the next two or three months, 
the downside risk to China’s full-year econom-
ic growth should be limited. 

The PBOC (People’s Bank of China) has al-
ready made swift movement to ensure liquid-
ity in the financial market by injecting 1.2 tril-
lion yuan ($236.6 billion) via reverse repo on 
Feb 3, and CSRC (China Securities Regulatory 
Commission) also issued a circular forbidding 
short-selling in the A-share market. 

The authorities are expected to adopt more 
fiscal and monetary measures including:

• Tax reductions/exemptions for impacted 
industries (similar to those introduced fol-
lowing the SARS outbreak in 2003);

• Further reductions to the Reserve Required 
Ratio (RRR) and interest rates; 

• Specific policy support for Wuhan and Hubei.

Hong Kong
The outbreak is likely to hamper any economic 
recovery in Hong Kong, which entered a tech-
nical recession in 3Q2019 on the back of wide-
spread socio-political unrest. Small- and medi-
um-sized retailers and tourist-oriented stores 
– which are already under severe pressure – 
will face the possibility of closure. Employment 
will experience downward pressure, with Hong 
Kong Statistics Department data showing that 
the unemployment rate following the SARS out-
break in 2003 reached 7.9%, also due to the re-
sidual impact from the Asian Financial Crisis, 
9/11 event and dotcom bubble burst in the pre-
vious years. The unemployment rate stood at 
3.3% as of 4Q2019. 

The Hong Kong government has already an-
nounced HK$10 billion ($1.78 billion) of relief 
measures on Jan 14, mostly targeting low-in-
come families and addressing housing demand. 
The scale of this initiative could be increased 
further if needed. 

Global
The size of China’s economy makes it inevi-
table that a short-term slowdown will drag on 
global economic growth, with Asian countries 
and major trading partners likely to be most af-
fected. However, it is too early to assess the im-
pact on global trade, foreign direct investment 
and supply chains.

Interest rates will likely stay low or be re-

duced further in 1H2020. The US Federal Re-
serve left its policy rate unchanged following 
its last meeting on Jan 20 and no rate hikes are 
expected this year. 

Retail
The retail sector will suffer the strongest im-
pact from the outbreak, with shopping malls 
already having shortened their business hours 
as is customary during Lunar New Year. Sever-
al retailers closed stores completely following 
the outbreak, with Starbucks temporarily shut-
tering 2,000 outlets across China – more than 
half its total – from Jan 29, IKEA announcing 
the closure of all its China stores on Jan 30, fol-
lowed by Apple on Feb 1. 

Impact of coronavirus outbreak on the real 
estate market in Greater China

The outbreak is likely to hamper any economic recovery in Hong Kong, which entered a technical recession in 3Q2019 on the back of widespread socio-political unrest

BLOOMBERG

* as of Feb 3

Most affected markets and number of infected cases
NATIONAL HEALTH COMMISSION OF PRC, TENCENT NEWS, WHO, JANUARY 2020
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A negative impact on footfall and sales in 
brick-and-mortar malls and stores is therefore 
inevitable in the short term. Entertainment, F&B 
and fashion retailers will be most impacted as 
households curtail activities outside the home 
and cut back on discretionary spending. Retail-
ers with omni-channel capabilities will be more 
resilient and may even outperform. 

Beijing, Guangzhou and Shanghai all saw re-
tail sales fall in 2Q2003 following the SARS out-
break. The impact upon Shanghai was compar-
atively lighter and briefer than in Guangzhou 
and Beijing. The latter was hit especially hard, 
with Beijing Wangfujiang Group’s department 
store revenue in Beijing failing by 21% y-o-y in 
1H2003 and retail net absorption slumping to 
near zero during the same period, followed by 
a gradual recovery in 2H2003. 

Following the outbreak of the coronavirus, sev-
eral major retail landlords announced temporary 
rental cuts, which CBRE believes could help to al-
leviate pressure on retailers in the months ahead. 

CBRE expects occupancy to remain resilient 
in existing malls in Wuhan but new malls in the 
city may be forced to offer more flexible lease 
terms or postpone opening dates. The impact 
on other cities will be limited. 

Office
The national office market will be negatively 
impacted, with the outbreak already curtailing 
business activity. Leasing activity is expected 
to slow in 1Q2020, with many occupiers – es-
pecially those in severely impacted industries 
such as F&B, retail and transportation – like-

ly to delay decisions involving large-scale cap-
ital expenditure. 

The degree of impact in individual cities 
will vary based on the severity of the infec-
tions. SARS had a more prolonged and deeper 
impact on the Beijing office market in 2Q2003 
and 3Q2003 than it did on Shanghai, which 
saw comparatively fewer infections (see Charts 
3 and 4). 

Provided the virus can be largely contained 
within Hubei province, its impact on the nation-
al office leasing market – with the exception of 
Wuhan – will be short-lived. Leasing activity is 
likely to recover as early as late 2Q2020, sup-
ported by the accelerated opening up of the fi-
nancial sector to foreign participation.

From a longer-term perspective, the outbreak 
could encourage more occupiers and landlords 
to place a stronger emphasis on flexible work-
ing, property management, the workplace ex-
perience and employee wellness. 

CBRE expects the outbreak to have a lim-
ited impact on the industrial and logistics 
market as e-commerce remains the domi-
nant demand driver. On the manufacturing 
side, most factories are already closed until 
mid-February (or even longer) for the Lunar 
New Year holiday.

However, given Wuhan’s status as a nation-
al strategic transportation and manufacturing 
hub, there may be disruption to supply chains 
– a situation that could worsen if the virus is 
not prevented from spreading to other major 
urban hubs.

Real estate investments in China are ex-

pected to slow significantly in the short term 
as business activity declines and non-essen-
tial meetings and travel are cancelled. Howev-
er, expected relief measures such as support-
ive monetary policy and interest rate cuts will 
lend some support to pricing. 

Highly-leveraged developers and landlords 
could come under significant pressure, par-
ticularly if they have limited cash flow during 
this period of reduced business activity. How-
ever, real estate debt will remain an attractive 
investment option.

Investors will strengthen their focus on gate-
way cities and assets providing steady income 
streams. Areas of interest will include logistics, 
with cold chain facilities for pharmaceutical 
products likely to emerge as a longer-term fo-
cus. Investors are advised to adopt a wait-and-
see approach towards retail and closely moni-
tor individual asset performance. E  
 
Based on the report “The Wuhan coronavirus 
outbreak: What does it mean for real estate?” by 
the CBRE Greater China Research team.

Chart 1: Real GDP growth during SARS
OXFORD ECONOMICS, JAN 29

Chart 2: Retail sales growth during SARS
NATIONAL STATISTICS BUREAU, GUANGZHOU STATISTICS BUREAU, JANUARY 2020

Chart 4: Office net absorption during SARS 
CBRE, JANUARY 2020

Chart 3: Office rental growth during SARS 
CBRE, JANUARY 2020

Comparison of 2003 SARS outbreak and 2020 novel 
coronavirus outbreak

NATIONAL HEALTH COMMISSION OF PRC, TENCENT NEWS, WHO, JANUARY 2020
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T
he Merlion at One Fullerton, a ma-
jor tourist attraction, has been looking 
rather forlorn this past week, bereft of 
mainland Chinese tourists who used to 
arrive in hordes. It is a symbol of how 

important the mainland Chinese tourists are to 
Singapore’s economy, observes Alan Cheong, 
senior director of research & consultancy at 
Savills Singapore.

 Even the luxury retail brands in prime shop-
ping areas such as Orchard Road and The Shop-
pes at Marina Bay Sands are feeling the loss of 
their biggest clientele. Chinese tourists make up 
about 20% of Singapore’s international visitors: 
In 2019, about 3.6 million visitors to Singapore 
were from China. Chinese tourists were the top 
spenders in 1H2019, spending close to $2 bil-
lion on shopping, accommodation, and food & 
beverage, among others. But 51% of that was 
spent on shopping alone, according to Cush-
man & Wakefield. 

“With millions in China under an effective 
lockdown and a ban on Chinese tour groups 
and recent visitors to China, tourist arrivals 
especially from China are expected to slow 
in 1H2020,” notes Christine Li, Cushman & 
Wakefield head of research for Singapore and 
Southeast Asia. 

TRAVEL RESTRICTIONS
The new travel restrictions have also affect-

ed sentiments in the property market. Since 
Feb 1, visitors of any nationality who have visit-
ed mainland China recently will not be allowed 
to enter Singapore, not even on transit. The ex-
ceptions are Singapore permanent residents and 
those holding long-term visitor’s pass. Those 
with Chinese passports will also not be allowed 
to enter Singapore. Minister for National Devel-
opment Lawrence Wong said these measures 

were taken in an effort to minimise the risk of 
community spread of the Wuhan coronavirus. 

“It’s unclear how long the travel bans on 
those with recent travel history to China and 
those with Chinese passports will be enforced,” 
says Dominic Lee, head of luxury team at Prop-
Nex Realty. “But if it is prolonged, the high-
end segment of the residential market will face 
some headwinds.” 

With the travel ban in place, property de-
velopers have also curtailed marketing road-
shows in China. “A huge segment of buyers in 
the Core Central Region (CCR) of Singapore is 
now gone,” concedes Savills’ Cheong. “In the 
short term, the coronavirus has left a hole in 
the market. Whatever scenarios that have been 
painted before, will now have to be thrown out 
of the window. We don’t know where the floor 
of the market is and we have to look beyond 
the near term.” 

THE PIPELINE
About 17 of 39 new projects slated for launch 
this year are in the prime Districts of 9, 10 and 
11. That translates to 44% of all new project 
launches in 2020. Three were launched on Jan 
11, and that leaves 14 down the pike. 

“Developers will still go ahead to launch, 
but with toned-down aggressiveness in terms of 
supply,” says Cheong. “If one or two [develop-
ers] hold back and others start to defer too, it’s 
no good because the new launches will start to 
bunch up when other projects that obtain their 
sales licence towards the second half of the year 
start to launch as well.” 

Some property developers, however, have 
decided to postpone the preview of their prime 
condominiums. They include Grange 1866 (re-
development of the former iLiv@Grange) by 
a group of investors, and Cairnhill 16 (former 
Cairnhill Heights) by TSky Development, a joint 
venture between listed construction firms, Tiong 
Seng Holdings and Ocean Sky International.  

Market sniffs from coronavirus; 
tweaks to cooling measures urged 
The combination of travel restrictions and dearth of Chinese buyers is affecting demand for luxury properties 

in the prime districts. Most property developers are going ahead with their previews and launches but 
sentiments are more subdued, leading to calls for some property cooling measures to be lifted.

ALBERT CHUA/THE EDGE SINGAPORE

SAMUEL ISAAC CHUA/THE EDGE SINGAPORE

If travel restrictions on travellers from China are prolonged, the high-end condo segment could face head-
winds, says PropNex

The Merlion at One Fullerton, a major tourist attraction where the absence of mainland Chinese tourists is most apparent
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The majority, however, are going ahead. 
“It’s business as usual, but be prepared for 
hand sanitisers, temperature-taking and con-
tact-tracing declaration forms to become fix-
tures at the sales galleries of new projects,” 
says Nicholas Mak, head of research & con-
sultancy at ERA Realty. 

As the outbreak is still in the early days and 
continues to change daily, “developers do not 
want to affect market confidence”, notes Mak. 
“The key decision-makers in the property firms 
still remember SARS. The last thing they want 
is a plunge in transaction volume. If you look at 
what happened during SARS, it was an overre-
action. And that’s what developers don’t want: 
to cause panic or an overreaction.” 

GOING AHEAD
Over the weekend of Feb 8-9, Soilbuild Group 
will proceed with its preview of the 162-unit 
Verticus (the former Kemaman Point) located 
just off Balestier Road.  

OLA, the 548-unit executive condominium 
located at Anchorvale in Sengkang, is on track 
for launch in mid-February, says Vincent Ong, 
managing partner of Evia Real Estate. It comes 
on the back of Hoi Hup and Sunway Develop-
ments’ public preview of the 496-unit Parc Can-
berra in Sembawang on Jan 31, which drew 
close to 5,800 visitors over three days. (See sto-
ry on Page EP4.) 

Bukit Sembawang Estates’ general manag-
er, Ho Jenny, has announced that it will be pre-
viewing the final phase of Luxus Hills Contem-
porary Collection (39 houses) later this month. 
In the pipeline for launch this year are the 120-
unit The Atelier (redevelopment of the former 
Makeway View condo), a high-end condo in 
prime District 9; the third phase of houses at 
Nim Collection, located just off Ang Mo Kio Av-
enue 5; and the former Katong Park Towers in 
prime District 15. “Our immediate focus is on 
the launch of Luxus Hills and we are looking 
to pace out our launches,” says Ho.

Chip Eng Seng Corp’s property arm, CEL 
Developments, has indicated that it is still pre-
paring to launch Kopar at Newton sometime in 
March or April this year. 

MORE ‘PRIVATE LAUNCHES’
Postponing a project launch is not necessari-
ly the best option for a property developer in 
the current market, notes Ismail Gafoor, CEO 
of PropNex Realty. “It’s not just the five-year 
time bar in which developers have to sell their 
projects. The issue is that for every month that 
a project launch is delayed, the first-mover ad-
vantage it may have had, is diluted.” 

What’s more, it is getting harder for devel-
opers to secure sites on temporary occupation 
licences (TOL) from the government to build 
their sales galleries, says Desmond Sim, CBRE 
head of research for Singapore and Southeast 
Asia. “Those who have secured a TOL site for 
their projects are likely to go ahead with their 
new project launches rather than to delay.” 

However, they are likely to release few-
er units in each phase, adds Sim. “Instead of 
a big open house, there will be more ‘private 

launches’, with controlled number of visitors 
and greater exclusivity.” 

Usually, property developers do not launch 
many new projects during the Lunar New 
Year lull period, says Cushman & Wakefield’s 
Li. “The project launches will be back in full 
force in March. Although there is still caution 
in the market, developers are unlikely to make 
any drastic changes in terms of launches in the 
pipeline,” she adds. 

RESALE MARKET – DEARTH OF VIEWERS
In the resale market, property agents market-
ing high-end condos, Good Class Bungalows 
(GCBs) and shophouses lament the drop in calls 
and viewings. Pearly Tan, associate marketing 
director of PropNex Realty who is marketing a 
corner shophouse at 60 Upper Weld Road, says 
calls for viewings have temporarily ceased fol-
lowing news about the virus. 

But there are others who hold a different 
view.  Loyalle Chin, associate division direc-
tor of PropNex Realty, who specialises in the 
shophouse sector, says that “while mainland 
Chinese buyers are out of the market in view 
of the coronavirus, there are still local buy-
ers viewing and scouting the market for deals 
during this period, which I believe will be 
temporary”. 

Some owners of luxury condos in the prime 
districts of Orchard Road to Sentosa Cove, have 
also introduced viewing restrictions out of 
concern. Property agents have been receiving 
messages from home sellers along these lines: 
“Where is the client from? ... But I don’t want 
someone who just arrived from China coming 
through the apartment.” 

This has also affected the GCB segment, es-
pecially where owners are residents. “There are 
some who are more cautious, especially those 
with old folks or children at home,” says Jeffrey 
Sim, associate executive director of OrangeTee 
and specialist in the bungalow segment.  

Some potential buyers are hesitant about 
viewing homes right now, especially resale 
properties. “They are also worried that the 
seller or family members may have just re-
turned from China,” says Samuel Eyo, man-
aging director of Lighthouse Property Con-
sultancy. 

IMPACT ON VOLUME AND PRICES
The escalation in the number of novel coronavi-
rus infections in recent days, and the announce-
ment of the first four cases of local transmis-
sions in Singapore on Feb 4, has even spooked 
those who were nonchalant before. All this is 
likely to affect home sales volume in 1Q2020, 
notes Cushman & Wakefield’s Li. 

However, prices are not likely to drop, reck-
ons Li. “Property developers’ margins are already 
quite compressed. In fact, some of the existing 
launches could even re-align their pricing with 
competitors’ in the vicinity.” 

The requirement to complete and sell out a 
residential project within five years of land pur-
chase in order to be eligible for the additional 
buyer’s stamp duty or ABSD clawback is some-
thing that property developers have lamented 
about since it was implemented in 2013, and 
hiked in the latest round in 2018. “There was 
no ABSD during the SARS period,” points out 
Alice Tan, senior director of research & con-
sultancy at Edmund Tie. For many developers, 
the ABSD is the main motivation to ensure that 
their launch schedule and sales processes are 
in place, she adds.

LEARNING FROM SARS
Many are comparing the impact of the nov-
el coronavirus with SARS 17 years ago. The 
impact of SARS in Singapore was first felt 
in November 2002, and it was only in May 
2004 that conditions stabilised, says Edmund 
Tie’s Tan.

There was no significant property price 

correction then, she adds. The overall private 
home prices softened by 2.3% from 4Q2002 to 
2Q2004, according to the URA residential price 
index, observes Tan.

Total sales volume in primary and second-
ary markets staged a steep recovery – from a 
41% fall q-o-q to 1,407 units in 1Q2003; to 3,481 
units in 2Q2003, a 147% quarterly jump – notes 
Edmund Tie Research. 

SARS was just the latest in a series of un-
fortunate events: from 911 on Sept 11, 2001; 
the bursting of the dotcom bubble; to a reces-
sion in Singapore. “It was a confluence of a 
lot of factors,” says CBRE’s Sim. “In a way it’s 
quite similar as this coronavirus comes after 
the US-China trade war and a global economic 
slowdown. The extent of the outbreak remains 
unknown and we hope it will end as fast as it 
was discovered.” 

The difference this time around is that 
the various governments are much more pre-
pared to implement a series of measures to 
contain the spread and to instil public con-
fidence, notes Edmund Tie’s Tan. “Once the 
situation is under control, I believe investors 
and homebuyers will resume their property 
hunting activity.” 

‘YET ANOTHER NEW ELEMENT OF  
UNCERTAINTY’ 
Minister Wong, who is also co-chair of the 
multi-ministry taskforce on the novel corona-
virus, said in Parliament on Feb 3 that interim 
help will be given, where possible, to support 
firms affected by the virus that was first report-
ed in Wuhan. 

Developers feel they need help too, especial-
ly with the property cooling measures still in 
place. “I feel there’s a need to tweak the prop-
erty cooling measures because the coronavi-
rus has introduced yet another new element 
of uncertainty to a conflagration of macroeco-
nomic uncertainty and heightened risks,” says 
Savills’ Cheong. 

Some property developers are calling for 
an extension of the ABSD five-year period, es-
pecially for big residential developments with 
more than 500 units.  

“I think it will act as a reprieve for devel-
opers with big projects,” says CBRE’s Sim. “A 
staggered or pro-rated system may help to ex-
tend the shelf life of a product without putting 
too much pressure on prices, which is crucial 
in a price-sensitive market.” 

Savills’ Cheong is also of the view that the 
ABSD for Singaporean investors buying their 
second, third or subsequent properties ought 
to be rolled back. Since July 2018, buyers have 
been subjected to a 12% ABSD for their sec-
ond property and a 15% ABSD for their third 
or subsequent properties. He feels the ABSD 
for Singapore permanent residents and foreign-
ers ought to be rolled back to the previous lev-
el of 2013 too. 

He believes the seller’s stamp duty or 
SSD ought to be cut further. “If people are 
facing problems, especially if they are forced 
to sell their property due to the market 
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A major tourist attraction in Jewel Changi Airport, the Rain Vortex indoor waterfall, has seen crowds thin  
considerably from Feb 1, after travel restrictions widened to include all those who travelled to China recently

The prime Orchard Road shopping strip is a major tourist attraction
The luxury retail brands in prime shopping areas such as Orchard Road and Marina Bay Shoppes (pictured) 
are feeling the loss of their biggest clientele
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D
espite being fully sold, the 174-unit, 
freehold condo Gramercy Park remains 
a much sought-after address.

Located along Grange Road, the 
high-end project was developed by 

listed property giant City Developments (CDL) 
and completed in 2016. Gramercy Park was 
designed by the late Peter Pran of New York-
based NBBJ Architects. Pran, who passed away 
in 2017, also designed The Sail @ Marina Bay. 

The main draw for most homebuyers of 
Gramercy Park is its address in prime District 
10, which is close to Orchard Road.

The freehold tenure, size of the land (close 
to 170,000 sq ft) and the landscaping along 
with the clubhouse, concierge service and 
other facilities also attracted buyers, says 
PropNex Realty’s associate division director 
Kelvin Chng. 

As the project is fully sold, one can only 
purchase units in the resale market. The 
most coveted units at Gramercy Park are the 
four-bedroom units owing to the layout and 
sizes, which range from 2,562 to 2,702 sq ft, 
with two units on the first level of 3,132 sq 
ft owing to the larger private enclosed space. 

Up for sale now is a 2,702 sq ft, four-bed-
room apartment situated on the fifth level 
of the North Tower. There are two residen-
tial towers at Gramercy Park – a North and 
South Tower, both standing at 24-storeys. Be-
sides the four-bedroom units, other typical 
units at Gramercy Park are a mix of two- and 
three-bedroom apartments with sizes from 
1,184 to 2,207 sq ft.

“It’s probably the only four-bedroom unit at 
Gramercy Park that’s on the market right now,” 
says Chng, who is marketing the apartment. 
“Such big four-bedroom units are sought af-
ter, especially since many buyers are looking 
to purchase for their own use.” 

The current owner is a Singaporean busi-
nessman and his family. Having purchased 
the apartment at the launch in 2016, the own-

er then engaged interior design firm SuMisura 
to add the finishing touches to the unit, which 
amounted to $400,000. These include adding 
ceiling cornices, dressing up the bay windows 
and creating additional storage space. The fur-
niture is predominantly from top-end Italian 
brand Minotti.

The owner moved into the condominium 
just 1½ years ago, according to Chng. Howev-
er, due to lifestyle changes, the owner has de-

cided to upgrade to a detached house instead. 
“The unit has been well maintained and is still 
very new,” he adds. 

Foreign buyers – especially mainland Chi-
nese and those from Hong Kong – continue to 
be drawn to Gramercy Park, observes Chng. 
“What attracts them is the efficient layout of 
the four-bedroom units – the large dining and 
living area, sizeable bedrooms and high-end 
finishes,” he says.

All the units have been fitted with top-end 
sanitaryware and bathroom fittings as well as 
kitchen appliances from German home appli-
ances brand Gaggenau. 

The highest absolute prices achieved in 
the development were for the triplex pent-
houses. There are only two such triplexes – 
one in each tower – and they span 7,827 sq 
ft. They were sold for $21.86 million ($3,000 
psf) and $24.5 million ($3,362 psf) in August 

Four-bedroom unit at Gramercy Park 
for sale at $8.5 mil

The swimming pool and clubhouse are some of the attractions for buyers of Gramercy Park

PICTURES: SAMUEL ISAAC CHUA/THE EDGE SINGAPORE

A view of the swimming pool from the four-bedroom unit at the North Tower Located near Orchard Road, Gramercy Park is a hit with foreign buyers
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environment, the SSD will exact an even heav-
ier loss,” he adds. 

IMPACT LIKELY TO BE ‘SHORT-LIVED’
According to Cushman & Wakefield’s Li, “any 
disruption to market activity is expected to be 
short-lived; held up by the country’s sound 
economic fundamentals”. The sectors that will  
be the most affected are likely to be hospital-
ity, retail and food & beverage, while the im-
pact is likely to be more limited on the office 
sector, she adds. 

In fact, CBRE’s Sim sees the coronavirus 
having “limited damage” on Singapore’s real 
estate market over the medium term. “Strong 
fundamentals remain for capital markets,” he 

says. “When things settle down, more investors 
seeking a safe haven for their capital will turn 
once again to Singapore’s commercial proper-
ty. Prices for commercial sector are likely to re-
main resilient.” 

The perception of Singapore as a safe hav-
en is reinforced amid global uncertainty. Cush-
man & Wakefield’s Li sees aviation infrastruc-
ture (Changi Airport Terminal 5), and tourism 
developments such as the Mandai eco-tour-
ism hub, Jurong Lake District as well as rede-
velopment of Sentosa Island and Pulau Bra-
ni, along with asset enhancement initiatives 
at the two integrated resorts enhancing Sin-
gapore’s spectrum of tourist attractions. The 
Merlion at One Fullerton will soon be in good 
company again. E  
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View from the balcony adjoining the living room

SPOTLIGHT

2017 and February 2018 respectively. There 
is also a five-bedroom duplex penthouse of 
5,533 sq ft that went for $17 million ($3,073 
psf) in 2017. 

The highest psf price achieved at Gramer-
cy Park to date was for a 1,292 sq ft, two-bed-
room-plus-study unit on the 21st level. That 
fetched close to $4.55 million ($3,520 psf) in 
May 2018.

The latest transaction at the condo was, 
however, for a 2,185 sq ft, three-bedroom 
unit on the 18th level. That changed hands 
for $6.88 million ($3,149 psf) in August last 
year, according to a caveat lodged with URA 
Realis. The apartment was purchased by the 
previous owner for $5.78 million ($2,645 
psf) in July 2016 when the condo was first 
launched. The seller reaped about $1.1 mil-
lion from the sale. 

Meanwhile, the four-bedroom unit that Pro-
pNex’s Chng is now marketing has a price tag 
of $8.5 million ($3,146 psf). He says this is in 
line with the prevailing market price. What’s 
more, it’s the only apartment there where the 

living room has a direct view of the mature 
trees along Grange Road which also provide a 
measure of privacy. “That was one of the rea-
sons the owner had purchased this unit – the 
view of the trees – out of the many units that 
he had seen in the North Tower,”adds Chng. 

Chinese nationals have been the biggest 
buyers of luxury condos in the prime districts 
in recent years and property consultants say 
the trend started with Gramercy Park. The re-
cent outbreak of the novel coronavirus which 
was first reported in Wuhan, China, has led to 
the imposition of travel restrictions.

While the restrictions are likely to impact 
foreign demand, Chng says interest in the lux-
ury condo market continue to be driven by 
the mainland Chinese and those from Hong 
Kong who are already here, or who have al-
ready moved their funds to Singapore. Some 
have family members or friends who are re-
siding in Singapore, he adds.

“Demand from these quarters continue to 
be strong, based on recent viewings,” notes 
Chng. E

PICTURES: SAMUEL ISAAC CHUA/THE EDGE SINGAPORE

The living and dining room of the four-bedroom unit at Gramercy Park, which comes with private lift access

The master bedroom of the unit now on sale A view of the fully fitted kitchen with appliances from Gaggenau

GDP growth vs URA Property Price Index from 1Q2000 to 3Q2019

Primary and secondary home transaction volume during 
DotCom Bust and SARS

CUSHMAN & WAKEFIELD

CUSHMAN & WAKEFIELD RESEARCH, URA
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INDUSTRY INSIGHT

BY TIMOTHY TAY
timothy.tay@edgeprop.sg 

T
wo widely publicised cases of agent misconduct made 
news headlines last year, and threw the spotlight on the 
professional and ethical standards among real estate 
agents in Singapore.

There were 19 disciplinary cases involving real estate 
agents in 2019, but only four of those cases pertained to dishon-
est or unethical behaviour on the part of the agent. The bulk 
of the cases involved relatively minor regulatory infringements 
and there were two cases of unregistered estate agency work.

While some errant individuals may have tarnished the indus-
try’s reputation, the overall professional standards of real estate 
agents in Singapore continue to be high, thanks to the good track 
records of property agencies as a whole as well as the efforts 
of the industry’s regulator, the Council of Estate Agents (CEA).

 
Malpractice cases in 2019 
CEA has been the industry watchdog since the Estate Agents 
Act was passed in 2010. The regulator administers the indus-
try’s regulatory framework, licensing regime for estate agents, 
and promotes the competency of estate agents. A Disciplinary 
Committee within CEA also conducts disciplinary proceedings 
on offences or misconduct in relation to estate agency work.

The most recent ruling on a case that involved a breach of 
ethical behaviour by a salesperson occurred in December last 
year. It involved a property agent who made unauthorised alter-
ations to documents to collect additional commissions amount-
ing to $55,879, on top of co-broking fees of $8,785.09, from three 
lease transactions. He did this by altering his agency’s “Com-
mission Agreement for Lease (Tenant)” document to a “Proper-
ty Management Agreement” without  authorisation.

According to CEA’s investigation, the agent received $64,664 
from these transactions, which was about seven times more than 
what he would have otherwise received. He also failed to de-
clare the additional commissions to his agency. The investiga-
tion found that the agent’s actions were “deliberately planned 
and premeditated”, adding that his “disreputable behaviour re-
sulted in multiple parties being defrauded”.

The agent was handed a financial penalty of $27,000, on 
top of a 10-month suspension of his CEA registration as a prop-
erty agent.

CEA also handed down its ruling on a separate case of mal-
practice in October last year. It involved a property agent who 
failed to convey to his client the seller’s offer to sell a property 

at a minimum price, failed to declare his conflict of interest in 
getting a co-broke commission, and failed to convey to his cli-
ent a counter-offer to sell the property, with his commission to 
be paid by the client.

The CEA investigation found that the agent’s client suffered a 
loss or disadvantage of about $20,000 to $30,000. The agent re-
ceived a 12-month suspension of his CEA registration, and was 
fined $30,000 for his unprofessional and unethical conduct. It 
is the heaviest sentence that the CEA Disciplinary Committee 
has ever meted out to a property agent to date.

Service lapses outnumber ethics cases
However, statistics from CEA show that these types of malprac-
tices are uncommon. According to a CEA spokesperson, “over 
the past few years, we have observed a decrease in the number 
of complaints related to property agents’ conduct that infringed 
[on] CEA’s rules and procedures, as well as those involving agents 
not acting ethically or against their clients’ interests. These form 
a small proportion of the complaints that CEA receives”.

Most complaints that CEA has received involve service laps-
es, such as tardiness at viewings and poor communication, rath-

High-profile agent misconduct cases belie high 
professional standards in real estate agencies

ERA’s Lim: The leadership in real estate agencies plays an important part 
in emphasising and educating on the importance of high professional 
standards to all members in the company

OrangeTee’s Tan: Salespersons today are expected to play many roles, 
and they have to broaden their knowledge in various aspects of the 
transaction, such as upgrading their financial literacy skills

The number of registered property agents in Singapore jumped to 30,073 as of Jan 1, 2020, compared to 29,146 a year ago

SAMUEL ISAAC CHUA/THE EDGE SINGAPORESAMUEL ISAAC CHUA/THE EDGE SINGAPORE
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er than regulatory infringements. It says that property agencies 
are responsible for ensuring that their agents conduct their es-
tate agency work properly.

“We found that property agencies are generally prompt in ad-
dressing the issues raised. Some agencies have also put in place 
measures to ensure greater accountability for their agents’ ac-
tions,” says the CEA spokesperson. “This service-oriented and 
customer-centric approach has helped to build trust and con-
fidence with consumers who have become more discerning in 
the level of service they expect from their agents.”

Continuous learning
Eugene Lim, key executive office of ERA Realty Network, says 
that the standard of professionalism in the real estate agency 
industry has improved over the years. “The Estate Agents Act 
and the regulator have been around for 10 years, and over this 
time the industry has transformed for the better. Before the days 
of regulation, there was no barrier to entry for persons entering 
the industry. But today, salespersons who pass the Real Estate 
Salesperson (RES) course are assured of a certain professional 
standard,” he says.

Lim adds: “The RES examinations cover a broad syllabus 
with the depth expected of a professional real estate agent. As 
a result, aspiring real estate salespersons have to be willing to 
learn and keep themselves abreast of the latest industry news, 
regulations, procedures, calculations and policy changes.” 

According to Steven Tan, managing director of OrangeTee & 
Tie (OTT), “the [RES] course certainly helps build a strong foun-
dation for the new salesperson”. But he also believes that con-

tinuous training is essential to better equip salespersons. Thus, 
like many other agencies in Singapore, OrangeTee & Tie organ-
ises a compulsory, introductory course for new salespersons to 
deepen their skill-sets to provide practical and professional ser-
vices to customers.

Customer satisfaction on the rise
Consumers have reacted positively to improvements in service 
quality, even as the number of registered property agents in Sin-
gapore has been on the rise. This year, the number of registered  
agents in Singapore stood at 30,073 as at Jan 1, 2020, and this 
is higher than the 29,146 agents recorded as at Jan 1, 2019, and 
28,571 agents the year before. 

Based on CEA’s bi-annual Public Perception Survey of the 
real estate agent industry, which was last published in 2018, 
consumer satisfaction with property agents has increased since 
2012. About 85% of polled consumers in 2018 were satisfied 
with the service provided by their property agent, compared to 
79% in 2015 and 81% in 2012.

About 72% of consumers polled at the time also indicated 
that they would engage the services of a property agent for fu-
ture transactions, compared to 60% in 2015 and 66% in 2012. 
Also, consumers were “significantly” more likely to be satis-
fied with their agents if the agent uses technology tools, such 
as electronic forms, property apps with financial calculators, or 
online information on property trends.

This was felt across all age groups of consumers polled in 2018, 
and shows that technology adoption by agents enables them to 
better satisfy consumers’ demands and expectations, says CEA.

According to Tan, “salespersons today are expected to play 
many roles, and have to broaden their knowledge in various as-
pects of the transaction, such as upgrading their financial liter-
acy skills”. Thus, agencies must keep abreast of changes such 
as market trends, policy updates, and consumer behaviour, in 
order to enhance training, technology and market insights that 
prepare their agents to keep up with rapid changes in the in-
dustry, he says.

A CEA spokesperson says: “However, as with any other in-
dustry, there will always be errant individuals and companies. 
CEA will not hesitate to take the necessary and appropriate 
disciplinary action against such individuals and companies.”

Leaders set the tone
ERA’s Lim says that the leaders of real estate agencies play 
an important part in emphasising and educating on the im-
portance of high professional standards to all members in 
their company.  He adds that “the leadership must also be 
the first upholders of integrity and ethics. This will trickle 
down to senior managers, and team leaders, and then to the 
individual salespersons”.

According to OTT’s Tan, “top management of the company 
plays a crucial role to constantly reinforce core values in their 
day-to-day operations and decision-making. Most importantly, 
they must live and lead by example so that the staff and sales-
persons fully embrace the company’s core values”.

Last year, each of the top four real estate agencies in terms 
of number of salespersons – PropNex Realty, ERA Realty Net-
work, Huttons Asia, and OrangeTee & Tie – all saw at least one 
disciplinary case brought against an agent in their company.

The largest real estate agency in Singapore, PropNex Real-
ty, saw several of its agents taken to task by CEA’s Disciplinary 
Committee last year.

CEO Ismail Gafoor says “PropNex takes a serious view of 
salespersons who are not acting or conforming to the various 
guidelines, beyond those that were being set by CEA. For exam-

ple, guidelines on project marketing set by Controller of Hous-
ing, HDB guidelines on Minimum Occupation Period, URA, Min-
istry of Finance – Anti-Money Laundering and PDPC [Personal 
Data Protection Commission] requirements.”

Gafoor adds that it is not easy for salespersons to keep up-
to-date on all these guidelines, but the company has sever-
al programmes to help its agents. These include an induction 
programme for all incoming salespersons that covers the com-
pany’s core values and expected professional conduct; it also 
highlights recent charges of unacceptable behaviour in the in-
dustry to its salespersons. The company also organises training 
and legal seminars to update salespersons and leaders on their 
roles and responsibilities.

“We are mindful that as Singapore’s largest real estate agency 
with over 8,400 salespersons, we emphasise the importance of 
trust and integrity in our business and course of work. The man-
agement will not hesitate to take disciplinary action against any of 
our salespersons for any failure [in these aspects],” says Gafoor.

The way forward
In the real estate agency industry, which is mostly represented by 
self-employed individuals, Lim emphasises the importance of in-
stilling an ethical culture across the board. “While the professional 
standards of the industry have improved in the decade since the 
enactment of the Estate Agents Act, regulation and customer ser-
vice standards must continue to improve in the future,” says Lim.

Tan of OTT suggests two ways the industry can enhance the 
service standards and ethics conduct of salespersons.

“First, the industry should undergo a mindset shift from a 
transactional experience to a relational customer experience,” 
he says. This means equipping salespersons with financial tools, 
market insights, and marketing platforms to provide one-stop 
and personalised services to customers.

“Second, the industry should empower the customer with 
honest, open and transparent information for them to make es-
sential decisions,” says Tan. In 2016, OTT was the first real es-
tate company in Singapore to introduce a public review portal 
of its salespersons. “The review portal is an effective way to en-
hance the service standard as it motivates our salesperson to go 
the extra mile to raise the service standards,” says Tan.

Last October, CEA set up a workgroup with industry repre-
sentatives, consumer associations, and academia to develop a 
framework for consumers to rate property agents. It will offer 
some best practices for agencies looking to set up their own re-
view portal for consumers to rate property agents.

This follows the roll-out of the Property Agents Transaction 
Records Initiative last month, where records of private residen-
tial transactions facilitated by property agents are made availa-
ble on CEA’s Public Register on its website.

These initiatives are aimed at supporting the industry in its 
effort to strengthen professionalism, and build consumers’ con-
fidence and trust, says a CEA spokesperson.

ERA’s Lim says: “The initial years [following the Estate Agents 
Act] saw a number of tough-handed measures, and the manage-
ment in CEA at the time did much of the heavy-lifting to clear 
the industry of the so-called ‘bad hats’. As a result, CEA today 
can focus on collaborative efforts with the industry to carry on 
the journey.” 

The CEA spokesperson says the council “holds regular di-
alogues with industry associations and key executive officers 
of the property agencies. These sessions allow us to gather 
ground feedback from industry practitioners on practice is-
sues, explain our policies and regulations to facilitate better 
compliance, as well as seek input on future plans and indus-
try improvements”. E

PropNex’s Gafoor: We emphasise the importance of trust and integrity in 
our business and course of work. PropNex management will not hesitate 
to take disciplinary action against any of our salespersons for any failure 
[in these aspects].

More than half of the complaints against agents last year were about service-related lapses, rather than dishonest or unethical behaviour on the part of agents.

PICTURES: SAMUEL ISAAC CHUA/THE EDGE SINGAPORE
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GAINS AND LOSSES

BY CHARLENE CHIN
charlene.chin@edgeprop.sg 

T
he seller of a unit at The Imperial, on Jalan Rumbia, made 
the top gain of $3.35 million over the week of Jan 21 to 
28. The 3,531 sq ft unit on the 13th floor was bought for 
$2.85 million ($807 psf) in September 2003 and sold for 
$6.2 million ($1,756 psf) on Jan 22. The seller therefore 

made a 118% profit, or an annualised profit of 5% over 16 years. 
Located in District 9, The Imperial was completed in 2006 

and comprises 187 freehold units. It is a five-minute walk to 
Fort Canning MRT Station on the Downtown line. 

The second top gain made over the week – a 131% profit 
of $2.47 million – was at Elizabeth Heights, on Cairnhill Road. 
The 2,497 sq ft unit on the eighth floor was purchased for $1.88 
million ($753 psf) in January 1996 and sold for $4.35 million 
($1,742 psf) on Jan 22. This means that the seller made an 
annualised profit of 4% over 24 years. 

Elizabeth Heights, also in District 9, comprises 90 freehold 
units. It was completed in 1983 and is a 10-minute walk to 
Newton MRT Station on the North-South Line. 

A unit sold at Horizon Towers, along Leonie Hill Road in 
District 9, made the third largest gain over the week, netting a 
95% profit of $1.67 million for the seller. The 2,616 sq ft unit 
on the 15th floor was bought in June 1997 for $1.75 million 
($669 psf), and sold for $3.42 million ($1,308 psf) on Jan 23. 
The seller therefore made an annualised profit of 3% over al-
most 23 years. 

Horizon Towers, completed in 1984, comprises 210 units 
on a 99-year leasehold. It is a one-minute drive to the upcom-
ing Great World MRT Station on the Thomson-East Coast Line, 
slated for completion in 2021. 

On the other hand, the greatest loss incurred over the week 
was from the resale of a 1,604 sq ft unit at OUE Twin Peaks in 
District 9. Having sold the property for $3.5 million ($2,182 
psf) on Jan 23, the seller suffered a 12% loss of $457,870. The 
unit was purchased in May 2016 for $3.96 million ($2,468 psf). 
Over a holding period of almost four years, this translates into 
an annualised loss of 3%. 

OUE Twin Peaks is a 462-unit project on a 99-year leasehold 
along Leonie Hill Road. Completed in 2015, it is a nine-min-
ute walk to Orchard MRT Station on the North-South Line. E  

Top gains and losses from Jan 21 to 28

Non-profitable deals 
PROJECT DISTRICT AREA  

(SQ FT)
SOLD ON 

(2020)
SALE PRICE ($ PSF) BOUGHT ON PURCHASE PRICE 

($ PSF)
LOSS ($) LOSS (%) ANNUALISED LOSS (%) HOLDING PERIOD 

(YEARS)

1 OUE TWIN PEAKS 9 1,604 Jan 23 2,182 May 12, 2016 2,468 457,870 12 3 3.7

2 SUITES DE LAUREL 21 1,302 Jan 23 906 Sep 07, 2010 1,092 254,000 18 2 9.4

3 LUMIERE 2 678 Jan 22 1,799 Sep 16, 2010 2,153 240,000 16 2 9.4

4 SIGNATURE AT LEWIS 10 1,841 Jan 23 1,521 Dec 28, 2010 1,630 200,000 7 1 9.1

5 TANGLIN VIEW 3 872 Jan 23 1,387 Sep 05, 2012 1,434 41,112 3 0.5 7.4

6 THE GLADES 16 452 Jan 23 1,500 Feb 03, 2014 1,563 28,700 4 1 6.0

Source: URA, EdgeProp  Singapore
Note:  1. Computed based on URA caveat data as at Feb 4 for private non-landed houses transacted from Jan 21 to 28
                 2. The profit and loss computation excludes transaction costs such as stamp duties. 

Most profitable deals 
PROJECT DISTRICT AREA 

( SQ FT)
SOLD ON 

(2020)
SALE PRICE ($ PSF) BOUGHT ON PURCHASE PRICE  

($ PSF)
PROFIT ($) PROFIT (%) ANNUALISED PROFIT (%) HOLDING PERIOD 

(YEARS)

1 THE IMPERIAL 9 3,531 Jan 22 1,756 Sep 25, 2003 807 3,352,000 118 5 16.3

2 ELIZABETH HEIGHTS 9 2,497 Jan 22 1,742 Jan 15, 1996 753 2,470,000 131 4 24.0

3 HORIZON TOWERS 9 2,616 Jan 23 1,308 Jun 06, 1997 669 1,670,000 95 3 22.6

4 THE REGENCY AT TIONG BAHRU 3 1,281 Jan 23 1,913 Nov 27, 2006 1,008 1,159,340 90 5 13.2

5 RIVERGATE 9 1,722 Jan 22 2,235 Apr 19, 2007 1,745 844,000 28 2 12.8

6 THE JADE 23 1,615 Jan 22 1,028 Apr 10, 2002 507 841,000 103 4 17.8

7 OLEANDER TOWERS 12 1,550 Jan 23 1,010 Jan 27, 2010 568 685,000 78 6 10.0

8 THE SPRINGBLOOM 19 1,130 Jan 22 1,004 Nov 19, 1998 452 624,546 122 4 21.2

9 J COURT 15 1,184 Jan 22 887 Nov 08, 2004 396 572,000 120 5 15.2

10 THE SAIL @ MARINA BAY 1 678 Jan 22 1,917 Oct 27, 2005 1,099 555,000 74 4 14.2

11 ISLAND VIEW 5 3,595 Jan 22 1,196 Feb 08, 2013 1,043 550,000 15 2 7.0

12 THOMSON 800 11 1,625 Jan 23 1,403 Apr 22, 2010 1,077 530,000 30 3 9.8

13 THE CALLISTA 12 1,109 Jan 23 1,019 Jan 31, 2003 554 516,000 84 4 17.0

14 KOVAN MELODY 19 1,249 Jan 23 1,185 Mar 03, 2010 801 480,000 48 4 9.9

15 AQUARIUS BY THE PARK 16 1,324 Jan 23 899 Jun 27, 2001 540 475,000 66 3 18.6

Unit at Elizabeth Heights reaps $2.47 mil profit

The second top gain made over the week – a 131% profit – was at 
Elizabeth Heights, on Cairnhill Road

The greatest loss incurred over the week was from the resale of a 
1,604 sq ft unit at OUE Twin Peaks in District 9

PICTURES: SAMUEL ISAAC CHUA/THE EDGE SINGAPORE
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DONE DEALS

District 13         
THE TRE VER Condominium 99 years Jan 26 753 1,234,112 - 1,638 Uncompleted New Sale
THE TRE VER Condominium 99 years Jan 26 1,098 1,702,112 - 1,550 Uncompleted New Sale
THE TRE VER Condominium 99 years Jan 26 689 1,158,112 - 1,681 Uncompleted New Sale
THE WOODLEIGH RESIDENCES Apartment 99 years Jan 22 850 1,687,000 - 1,984 Uncompleted New Sale
District 14         
CENTRA HEIGHTS Apartment Freehold Jan 22 431 644,888 - 1,498 2014 Resale
GUILLEMARD EDGE Apartment Freehold Jan 23 409 612,888 - 1,498 2014 Resale
LORONG 25A GEYLANG Apartment Freehold Jan 21 969 915,000 - 945 1976 Resale
PARC ESTA Apartment 99 years Jan 22 527 991,000 - 1,879 Uncompleted New Sale
PARC ESTA Apartment 99 years Jan 22 1,227 2,078,000 - 1,693 Uncompleted New Sale
PARC ESTA Apartment 99 years Jan 23 1,227 2,054,000 - 1,674 Uncompleted New Sale
PARC ESTA Apartment 99 years Jan 23 743 1,219,000 - 1,641 Uncompleted New Sale
REZI 24 Apartment Freehold Jan 22 463 780,800 - 1,687 Uncompleted New Sale
THE ALCOVE Apartment 99 years Jan 23 1,356 1,090,000 - 804 2004 Resale
THE TRUMPS Condominium 99 years Jan 21 947 1,235,000 - 1,304 2005 Resale
WATERBANK AT DAKOTA Condominium 99 years Jan 22 624 1,080,000 - 1,730 2013 Resale
District 15         
AMBER 45 Apartment Freehold Jan 24 1,593 3,702,000 - 2,324 Uncompleted New Sale
J COURT Apartment Freehold Jan 22 1,184 1,050,000 - 887 1989 Resale
MEYER MANSION Apartment Freehold Jan 21 1,109 2,978,300 - 2,686 Uncompleted New Sale
PALMERA RESIDENCE Apartment Freehold Jan 21 1,421 1,605,000 - 1,130 2010 Resale
PEACH GARDEN Apartment Freehold Jan 23 2,766 3,988,000 - 1,442 1975 Resale
PRESTIGE RESIDENCE Apartment Freehold Jan 22 646 758,000 - 1,174 2008 Resale
RADIX Apartment Freehold Jan 23 1,109 1,210,000 - 1,091 2006 Resale
RESIDENCE TWENTY-TWO Apartment Freehold Jan 21 1,195 1,997,940 - 1,672 Uncompleted New Sale
SIGLAP V Apartment Freehold Jan 21 797 825,000 - 1,036 2013 Resale
THE ODEON KATONG Apartment Freehold Jan 22 581 780,000 - 1,342 1983 Resale
District 16         
AQUARIUS BY THE PARK Condominium 99 years Jan 23 1,324 1,190,000 - 899 2001 Resale
BEDOK COURT Condominium 99 years Jan 22 2,271 1,800,000 - 793 1985 Resale
JALAN CHEMPAKA PUTEH  Semi-Detached  70 years Jan 23 3,348 550,000 - 164 Unknown Resale
THE CLEARWATER Condominium 99 years Jan 21 1,227 1,150,000 - 937 2001 Resale
THE GLADES Condominium 99 years Jan 23 452 678,000 - 1,500 2016 Resale
UBER 388 Condominium Freehold Jan 23 1,378 1,800,000 - 1,306 2014 Resale
District 17         
CASA AL MARE Apartment Freehold Jan 22 474 768,000 - 1,622 Uncompleted New Sale
FERRARIA PARK CONDOMINIUM Condominium Freehold Jan 21 1,023 922,000 - 902 2009 Resale
PALM ISLES Condominium 99 years Jan 28 1,119 1,050,000 - 938 2015 Resale
THE INFLORA Condominium 99 years Jan 22 463 515,000 - 1,113 2016 Resale
THE JOVELL Condominium 99 years Jan 22 527 677,500 - 1,285 Uncompleted New Sale
District 18         
SEA ESTA Condominium 99 years Jan 23 818 825,000 - 1,008 2015 Resale
TREASURE AT TAMPINES Condominium 99 years Jan 21 1,012 1,391,112 - 1,375 Uncompleted New Sale
TREASURE AT TAMPINES Condominium 99 years Jan 21 915 1,169,112 - 1,278 Uncompleted New Sale
TREASURE AT TAMPINES Condominium 99 years Jan 21 678 901,112 - 1,329 Uncompleted New Sale
TREASURE AT TAMPINES Condominium 99 years Jan 21 657 880,112 - 1,340 Uncompleted New Sale
TREASURE AT TAMPINES Condominium 99 years Jan 21 592 839,112 - 1,417 Uncompleted New Sale
TREASURE AT TAMPINES Condominium 99 years Jan 22 678 954,112 - 1,407 Uncompleted New Sale
TREASURE AT TAMPINES Condominium 99 years Jan 22 463 685,112 - 1,480 Uncompleted New Sale
TREASURE AT TAMPINES Condominium 99 years Jan 22 581 798,112 - 1,373 Uncompleted New Sale
TREASURE AT TAMPINES Condominium 99 years Jan 22 592 832,112 - 1,406 Uncompleted New Sale
TREASURE AT TAMPINES Condominium 99 years Jan 22 678 965,112 - 1,423 Uncompleted New Sale
TREASURE AT TAMPINES Condominium 99 years Jan 24 463 690,112 - 1,491 Uncompleted New Sale
TREASURE AT TAMPINES Condominium 99 years Jan 25 1,281 1,636,112 - 1,277 Uncompleted New Sale
District 19         
AFFINITY AT SERANGOON Apartment 99 years Jan 21 732 1,150,000 - 1,571 Uncompleted New Sale
COMPASS HEIGHTS Apartment 99 years Jan 23 1,292 1,050,000 - 813 2002 Resale
KOVAN MELODY Condominium 99 years Jan 23 1,249 1,480,000 - 1,185 2006 Resale
LA FIESTA Condominium 99 years Jan 21 1,367 1,500,000 - 1,097 2016 Resale
LA FIESTA Condominium 99 years Jan 22 1,001 1,290,000 - 1,289 2016 Resale
NANYANG PARK Terrace  999 years Jan 23 2,347 3,150,000 - 1,342 Unknown Resale
PARC CENTROS Condominium 99 years Jan 23 2,024 2,100,000 - 1,038 2016 Resale
PIERMONT GRAND EC 99 years Jan 23 969 1,029,510 - 1,063 Uncompleted New Sale
SERANGOON GARDEN ESTATE Semi-Detached  999 years Jan 23 3,832 4,150,000 - 1,084 Unknown Resale
SERANGOON GARDEN ESTATE Terrace  999 years Jan 23 2,960 3,070,000 - 1,036 Unknown Resale
THE GARDEN RESIDENCES Apartment 99 years Jan 21 1,033 1,323,600 - 1,281 Uncompleted New Sale
THE SPRINGBLOOM Condominium 99 years Jan 22 1,130 1,135,000 - 1,004 1999 Resale
THE TEMBUSU Condominium Freehold Jan 22 1,216 1,880,000 - 1,546 2016 Resale
District 20         
GRANDEUR 8 Condominium 99 years Jan 22 1,453 1,613,000 - 1,110 2005 Resale
JADESCAPE Condominium 99 years Jan 21 1,647 2,700,000 - 1,639 Uncompleted New Sale
JADESCAPE Condominium 99 years Jan 21 646 1,174,000 - 1,818 Uncompleted New Sale
JADESCAPE Condominium 99 years Jan 22 2,099 3,171,800 - 1,511 Uncompleted New Sale
JADESCAPE Condominium 99 years Jan 24 1,647 2,910,400 - 1,767 Uncompleted New Sale
JADESCAPE Condominium 99 years Jan 24 527 885,600 - 1,679 Uncompleted New Sale
JADESCAPE Condominium 99 years Jan 26 527 903,700 - 1,713 Uncompleted New Sale
SEASONS VIEW Condominium 99 years Jan 22 1,141 1,309,000 - 1,147 2000 Resale
THOMSON THREE Apartment 99 years Jan 22 1,259 1,828,000 - 1,451 2016 Resale
TRESALVEO Condominium Freehold Jan 22 603 850,000 - 1,410 2012 Resale
District 21         
MAYFAIR GARDENS Condominium 99 years Jan 23 570 1,130,580 - 1,982 Uncompleted New Sale
HUA GUAN AVENUE  Detached  999 years Jan 21 4,779 9,300,000 - 1,946 2019 Resale
SUITES DE LAUREL Apartment 999 years Jan 23 1,302 1,180,000 - 906 2012 Resale
THE CASCADIA Condominium Freehold Jan 23 883 1,530,000 - 1,733 2010 Resale
District 22         
THE MAYFAIR Condominium 99 years Jan 23 1,356 1,210,000 - 892 2000 Resale
WESTVILLE Semi-Detached  99 years Jan 21 2,164 1,600,000 - 740 1997 Resale
District 23         
HILLINGTON GREEN Condominium 999 years Jan 28 1,528 1,660,000 - 1,086 2002 Resale
LE QUEST Apartment 99 years Jan 24 1,023 1,447,000 - 1,415 Uncompleted New Sale
MERAWOODS Condominium 999 years Jan 21 1,001 1,068,000 - 1,067 1999 Resale
THE JADE Condominium 99 years Jan 22 1,615 1,660,000 - 1,028 2004 Resale
THE SKYWOODS Condominium 99 years Jan 23 710 960,000 - 1,351 2016 Resale
THE WARREN Condominium 99 years Jan 21 1,238 1,010,000 - 816 2004 Resale
YEWTEE RESIDENCES Apartment 99 years Jan 21 1,582 1,055,000 - 667 2008 Resale
District 25         
WOODSVALE EC 99 years Jan 21 1,238 738,000 - 596 2000 Resale
District 26         
POETS VILLAS Semi-Detached  99 years Jan 22 3,552 1,980,000 - 557 2014 Resale
THE CALROSE Condominium Freehold Jan 22 1,238 1,710,000 - 1,381 2007 Resale
District 28         
LUXUS HILLS Semi-Detached  999 years Jan 23 2,185 3,696,000 - 1,696 2018 Resale
PARC BOTANNIA Condominium 99 years Jan 21 667 963,330 - 1,443 Uncompleted New Sale
PARC BOTANNIA Condominium 99 years Jan 22 786 1,088,780 - 1,386 Uncompleted New Sale
PARC BOTANNIA Condominium 99 years Jan 22 786 1,071,140 - 1,363 Uncompleted New Sale

Residential transactions with contracts dated Jan 21 to 28
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SALE DATE 

(2020)
LAND AREA/ 
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District 1         
MARINA ONE RESIDENCES Apartment 99 years Jan 23 980 2,185,643 - 2,231 2017 Resale
MARINA ONE RESIDENCES Apartment 99 years Jan 28 1,593 4,033,000 - 2,532 2017 Resale
THE SAIL @ MARINA BAY Apartment 99 years Jan 22 678 1,300,000 - 1,917 2008 Resale
District 2         
LUMIERE Apartment 99 years Jan 22 678 1,220,000 - 1,799 2010 Resale
District 3         
ARTRA Apartment 99 years Jan 22 1,044 2,105,900 - 2,017 Uncompleted New Sale
ARTRA Apartment 99 years Jan 23 786 1,682,400 - 2,141 Uncompleted New Sale
ARTRA Apartment 99 years Jan 24 1,119 2,168,800 - 1,937 Uncompleted New Sale
AVENUE SOUTH RESIDENCE Apartment 99 years Jan 24 657 1,569,000 - 2,390 Uncompleted New Sale
AVENUE SOUTH RESIDENCE Apartment 99 years Jan 26 657 1,200,000 - 1,828 Uncompleted New Sale
MARGARET VILLE Apartment 99 years Jan 23 657 1,300,959 - 1,981 Uncompleted New Sale
MARGARET VILLE Apartment 99 years Jan 24 657 1,304,721 - 1,987 Uncompleted New Sale
ONE PEARL BANK Apartment 99 years Jan 23 527 1,295,000 - 2,455 Uncompleted New Sale
STIRLING RESIDENCES Apartment 99 years Jan 24 1,055 1,822,000 - 1,727 Uncompleted New Sale
STIRLING RESIDENCES Apartment 99 years Jan 24 657 1,219,000 - 1,857 Uncompleted New Sale
TANGLIN VIEW Condominium 99 years Jan 23 872 1,208,888 - 1,387 2001 Resale
THE REGENCY AT TIONG BAHRU Condominium Freehold Jan 23 1,281 2,450,000 - 1,913 2010 Resale
District 4         
CORALS AT KEPPEL BAY Condominium 99 years Jan 23 689 1,738,000 - 2,523 2016 Resale
REFLECTIONS AT KEPPEL BAY Condominium 99 years Jan 21 1,776 2,920,300 - 1,644 2011 Resale
District 5         
BLUE HORIZON Condominium 99 years Jan 23 1,163 1,250,000 - 1,075 2005 Resale
ISLAND VIEW Condominium Freehold Jan 22 3,595 4,300,000 - 1,196 1984 Resale
PARC CLEMATIS Apartment 99 years Jan 23 710 1,155,000 - 1,626 Uncompleted New Sale
PARC CLEMATIS Apartment 99 years Jan 23 710 1,153,000 - 1,623 Uncompleted New Sale
PARC CLEMATIS Apartment 99 years Jan 23 710 1,133,000 - 1,595 Uncompleted New Sale
PARC CLEMATIS Apartment 99 years Jan 23 689 1,109,000 - 1,610 Uncompleted New Sale
PARC CLEMATIS Apartment 99 years Jan 23 689 1,112,000 - 1,614 Uncompleted New Sale
PARC CLEMATIS Apartment 99 years Jan 23 915 1,387,000 - 1,516 Uncompleted New Sale
PARC CLEMATIS Apartment 99 years Jan 23 1,076 1,697,000 - 1,577 Uncompleted New Sale
PARC CLEMATIS Apartment 99 years Jan 24 689 1,070,000 - 1,553 Uncompleted New Sale
THE STELLAR Condominium Freehold Jan 22 1,701 1,836,000 - 1,080 2008 Resale
WEST BAY CONDOMINIUM Condominium 99 years Jan 23 1,346 998,000 - 742 1993 Resale
WHISTLER GRAND Apartment 99 years Jan 22 764 1,123,400 - 1,470 Uncompleted New Sale
WHISTLER GRAND Apartment 99 years Jan 22 1,270 1,721,180 - 1,355 Uncompleted New Sale
WHISTLER GRAND Apartment 99 years Jan 23 1,270 1,767,100 - 1,391 Uncompleted New Sale
District 7         
MIDTOWN BAY Apartment 99 years Jan 22 452 1,370,200 1,334,200 2,951 Uncompleted New Sale
MIDTOWN BAY Apartment 99 years Jan 24 1,324 3,510,400 3,438,400 2,597 Uncompleted New Sale
District 8         
TYRWHITT 139 Apartment Freehold Jan 21 398 580,000 - 1,456 2009 Resale
District 9         
ELIZABETH HEIGHTS Condominium Freehold Jan 22 2,497 4,350,000 - 1,742 1983 Resale
HAUS ON HANDY Condominium 99 years Jan 21 980 2,820,800 - 2,880 Uncompleted New Sale
HORIZON TOWERS Condominium 99 years Jan 23 2,616 3,420,000 - 1,308 1984 Resale
MARTIN MODERN Condominium 99 years Jan 21 764 1,985,000 - 2,597 Uncompleted New Sale
OUE TWIN PEAKS Condominium 99 years Jan 23 1,604 3,500,000 - 2,182 2015 Resale
PARC SOPHIA Apartment Freehold Jan 23 667 1,070,000 - 1,603 2011 Resale
RIVERGATE Apartment Freehold Jan 22 1,722 3,850,000 - 2,235 2009 Resale
THE AVENIR Condominium Freehold Jan 22 2,411 8,426,000 - 3,495 Uncompleted New Sale
THE AVENIR Condominium Freehold Jan 22 829 2,484,000 - 2,997 Uncompleted New Sale
THE IMPERIAL Condominium Freehold Jan 22 3,531 6,200,000 - 1,756 2006 Resale
YONG AN PARK Condominium Freehold Jan 22 1,023 2,430,000 - 2,376 1986 Resale
District 10         
D’LEEDON Condominium 99 years Jan 22 635 1,050,000 - 1,653 2014 Resale
LEEDON GREEN Condominium Freehold Jan 22 818 2,285,400 - 2,794 Uncompleted New Sale
LEEDON GREEN Condominium Freehold Jan 23 1,044 2,912,300 - 2,789 Uncompleted New Sale
LEEDON GREEN Condominium Freehold Jan 23 700 1,925,500 - 2,752 Uncompleted New Sale
LEEDON GREEN Condominium Freehold Jan 24 1,496 4,180,800 - 2,794 Uncompleted New Sale
ONE HOLLAND VILLAGE RESIDENCES Apartment 99 years Jan 21 484 1,449,280 1,431,899 2,956 Uncompleted New Sale
ONE HOLLAND VILLAGE RESIDENCES Apartment 99 years Jan 21 797 2,031,748 2,022,764 2,539 Uncompleted New Sale
ONE HOLLAND VILLAGE RESIDENCES Apartment 99 years Jan 23 1,098 2,667,961 2,657,069 2,420 Uncompleted New Sale
PARKSUITES Apartment 110 years Jan 22 1,421 2,850,000 - 2,006 Uncompleted New Sale
PARVIS Condominium Freehold Jan 23 990 2,020,000 - 2,040 2012 Resale
POLLEN & BLEU Condominium 99 years Jan 21 1,141 2,200,000 - 1,928 2016 Resale
ROYALGREEN Condominium Freehold Jan 23 1,076 2,863,000 - 2,660 Uncompleted New Sale
RV EDGE Apartment Freehold Jan 22 495 900,000 - 1,818 2013 Resale
SIGNATURE AT LEWIS Apartment Freehold Jan 23 1,841 2,800,000 - 1,521 2011 Resale
VIZ AT HOLLAND Condominium Freehold Jan 22 861 1,450,000 - 1,684 2008 Resale
District 11         
368 THOMSON Condominium Freehold Jan 28 689 1,120,000 - 1,626 2014 Resale
DERBYSHIRE HEIGHTS Apartment Freehold Jan 23 1,292 1,730,000 - 1,339 2004 Resale
LUCIDA Apartment Freehold Jan 21 1,066 1,630,000 - 1,530 2011 Resale
HARLYN ROAD  Detached  Freehold Jan 21 5,016 9,980,000 - 1,991 2015 Resale
JALAN NAGA SARI  Semi-Detached  Freehold Jan 21 3,714 6,000,000 - 1,618 Unknown Resale
SOLEIL @ SINARAN Condominium 99 years Jan 21 958 1,600,000 - 1,670 2011 Resale
THOMSON 800 Condominium Freehold Jan 23 1,625 2,280,000 - 1,403 1999 Resale
District 12         
CASA FORTUNA Apartment Freehold Jan 22 926 1,190,000 - 1,286 2011 Resale
EIGHT RIVERSUITES Condominium 99 years Jan 23 700 1,150,000 - 1,644 2016 Resale
JUI RESIDENCES Apartment Freehold Jan 23 883 1,500,000 - 1,699 Uncompleted New Sale
KALLANG RIVERSIDE Apartment Freehold Jan 22 1,001 2,500,000 - 2,497 2018 Resale
OLEANDER TOWERS Apartment 99 years Jan 23 1,550 1,565,000 - 1,010 1997 Resale
THE CALLISTA Apartment 999 years Jan 23 1,109 1,130,000 - 1,019 2005 Resale
THE MARQUE @ IRRAWADDY Apartment Freehold Jan 28 872 1,180,000 - 1,353 2009 Resale

Singapore — by postal district LOCALITIES DISTRICTS
City & Southwest 1 to 8
Orchard/Tanglin/Holland 9 and 10
Newton/Bukit Timah/Clementi 11 and 21
Balestier/MacPherson/Geylang 12 to 14
East Coast 15 and 16
Changi/Pasir Ris 17 and 18
Serangoon/Thomson 19 and 20
West 22 to 24
North 25 to 28

Source: URA Realis. Updated  Feb 4, 2020
EC stands for executive condominium

DISCLAIMER:
The Edge Property Pte Ltd shall not be responsible for any loss or liability arising directly 
or indirectly from the use of, or reliance on, the information provided therein.
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$9,100,000
Detached House
D15 FRANKEL AVENUE | Freehold 
Built-Up(sqft): 7,724 | Land(sqft): 4,182
PSF: $2,176

Almost sold! Spacious Brand New Modern Design 5 
BR Semi-D blends functionality and aesthetics well. 
Fully furnished with branded white goods & tasteful 
interior design, its immediate move in condition. 
Unblock frontage with 4 car lots. Enjoy privacy with 
full access to surrounding amenities.

Abraham Lim 
LHG PROPERTIES PTE LTD                
R048871F   
 65 9688 8208

$8,800,000
Detached House
D13 BRADDELL HEIGHTS ESTATE | Freehold 
Built-Up(sqft): 10,000 | Land(sqft): 5,300
PSF: $1,660

Awesome 2 storey + attic + basement bungalow by 
an Award-winning developer who has many projects 
published in magazines, architectural journals & 
books. Infinite-edge pool. 2 extremely large master 
bedrooms. Roof top fish pond and garden. 3 cars 
covered garage. Quality built.

Kent Tan 
HOME GURU PTE LTD      
R023645H  
 65 9777 6777

UNDER THE HAMMER

BY TIMOTHY TAY
timothy.tay@edgeprop.sg 

A 
1,248 sq ft, three-bedroom unit at 
Corals at Keppel Bay will be offered 
for sale at Knight Frank’s property 
auction on Feb 18. The property will 
be up for auction with an indicative 

price from $2.18 million, which translates to 
about $1,745 psf on the floor area. The unit 
was first offered for sale last month, but was 
unable to find a buyer at the time. 

The iconic, 366-unit private residential de-
velopment was designed by world-acclaimed 
architect Daniel Libeskind. Corals at Keppel 
Bay was his second project with the develop-
er, Keppel Land. Before that, the architect de-
signed Reflections at Keppel Bay, which was 
his first residential project in Asia.

Corals at Keppel Bay comprises 11 blocks 
of five to 10 storeys each. The development of-
fers a mix of one- to four-bedroom units from 
570 sq ft to 3,660 sq ft, as well as eight pent-
houses ranging from 4,930 sq ft to 7,868 sq ft. 
The 99-year leasehold development was com-
pleted in 2016.

Besides its prime location in Harbourfront 
and proximity to Vivocity shopping mall, Cor-
als at Keppel Bay is within the planned Greater 
Southern Waterfront (GSW) – a 2,000ha urban 
rejuvenation project stretching from Pasir Pan-
jang to Marina East which will transform the 
whole area into a new commercial and residen-
tial district along Singapore’s southern coast. In 
addition, the development is connected to sur-
rounding parks, including Mount Faber, Labra-
dor Park, and the Southern Ridges.

According to Gwen Lim, senior manager 

at Knight Frank, “the Keppel Bay Area is con-
sidered a highly desirable district with historic 
and economic significance. As part of the GSW 
transformation, residents at Corals at Keppel 
Bay will be close to the new downtown and a 
rejuvenated Sentosa Island”.

The owner purchased the to-be-auctioned 
property for $2.59 million ($2,074 psf) in Au-
gust 2015. The fifth-floor unit faces the histor-
ic King’s Dock, a former colonial era dry dock, 
and Keppel Bay Tower on the opposite bank. 
From the living-room balcony, the view also 
includes Sentosa Island and Keppel Harbour.

“Units facing King’s Dock or the sea are 
highly desirable in Corals at Keppel Bay, and 
transactions for such units have been hover-
ing above $2,000 psf recently. All the bedrooms 

and living areas of this unit face King’s Dock, 
and the unit faces away from the sun on the 
west,” says Lim.

She adds: “Families who enjoy waterfront 
lifestyle living would find this unit attractive 
in terms of its modern design, close proximity 
to amenities, and the entry price.”

Since the start of 2019, three-bedroom units 
at Corals at Keppel Bay have an average selling 
price of $2,318 psf across six transactions. The 
highest price for a three-bedder fetched in this 
period was for a 1,302 sq ft unit on the sec-
ond floor, which changed hands for $2.77 mil-
lion ($2,128 psf) last October. The most recent 
transaction was for a 1,281 sq ft unit on the 
third floor that fetched $2.66 million ($2,080 
psf) on Jan 8. E  

Waterway-facing unit at Corals at  
Keppel Bay priced from $2.18 mil

CONTRACT DATE SIZE (SQ FT) PRICE ($) PRICE ($ PSF)

Jan 8, 2020 1,281 2,664,000 2,080
Dec 23, 2019 1,313 2,520,000 1,919
Nov 22, 2019 1,238 2,520,000 2,036
Oct 11, 2019 1,249 2,664,000 2,134
Oct 3, 2019 1,302 2,771,010 2,128
Jun 12, 2019 1,313 2,560,000 1,949

           URA

Recent three-bedroom unit transactions at Corals at Keppel Bay 

ALBERT CHUA/THE EDGE SINGAPORE SAMUEL ISAAC CHUA/THE EDGE SINGAPORE

Corals at Keppel Bay was designed by world-acclaimed architect Daniel Libeskind

The unit to be auctioned faces the historic King’s Dock and the view includes Sentosa Island


